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Easy Pay Solutions, Inc.


A registered ISO/MSP for HSBC Bank USA, National Association, Buffalo, NY


Tollfree: 877-715-7160


Website: � HYPERLINK "http://www.easypaysolutions.com" ��www.easypaysolutions.com� 











Company Statistics





Year Founded: 1999


Number of clients: 


Customer Benefits: EASY PAY is a WIN-WIN opportunity for software developers, VARs & integrators. You earn monthly recurring revenue while your customers solve their high accounts receivables problem and high billing & collection costs.





The EASY PAY software provides a new and powerful way for your customers to use credit cards!! Hotels and car rental companies keep customer credit card signatures-on-file to eliminate receivables, billing costs and bad debts…and now, so can your customers with EASY PAY!





Use the EASY PAY SDK to quickly integrate advanced credit card features into your accounting software and create an entirely new revenue stream for your company.





Company Focus Over Next Few Years





Easy Pay Solutions, Inc. was started 10 years ago by two former Visa employees and continues to grow. The company is a registered ISO and MSP for HSBC Bank USA and is licensed to offer credit card processing services to your customers. 


NOBODY MAKES IT EASIER TO INTEGRATE CREDIT CARD SOFTWARE!! 





EASY PAY is an advanced credit (and debit) card software package designed to process Visa, MasterCard, Discover, American Express, JCB and Diners Club cards for merchants located in the USA. In addition to replacing all of the functionality of your customers’ current credit card terminal, the EASY PAY software can store credit card information for later processing as your customers deliver goods and services (either one time or multiple times)…as well as generate recurring credit card payments.





I would like to introduce you to the management at EASY PAY Solutions.  Please review the enclosed material.  The company provides all the software at no cost…and makes its money solely on the transactions processed.  





EASY PAY Solutions is a company that offers no conflict of interest for Jewson Enterprises.  We enjoy working with a company that is secure in good ethics, good business practices, a great product to make you money, and a “best you have ever seen” marketing strategy.  I have invested a great deal of time reviewing their product.  I am convinced that you will see its value to your organization.














To arrange to talk to an executive of Easy Pay Solutions, contact Vinson J. Hudson, President of Jewson Enterprises on his mobile number for privacy: 512-694-1443.





Product and Services





EASY PAY is an advanced credit card software product designed to easily tie into your practice management product.  Because it can store signatures-on-file (in full compliance with the credit card company rules), it allows a physician’s office to function much like a hotel.  When the patient is in the office, the card is swiped, the patient signs a signature-on-file authorization, and the data is retained in the software.  After insurance adjudication, the credit card data can be easily recalled and a credit card transaction processed for the remaining patient balance…eliminating billing, bad debt exposure, and a lot of administrative pain.  In effect, the physician’s office gets paid just as soon as the patient balance can be determined.  Let’s review some value added:





EASY PAY also processes credit card payments at the time of service, replacing the physician’s “black box” credit card terminal.





Most important, your company earns a portion of each Visa and MasterCard transaction processed at each of your customers…every month.  





Several of Easy Pay Solutions’ existing vendor partners have accomplished the integration in less than a week.





EASY PAY is a win-win for everybody.  Please review the attached benefits of EASY PAY to the Practice Management Vendor, Physician Office, and the Patient.  There are no HIPAA considerations since under Section 1179 of the Act, there is a specific exemption for credit card transactions.





Let’s review the value:





New source of revenue from the sale of the Easy Pay software and card swipe, as well as annual maintenance on the software.


Huge value-added solution for the physician office:


Timely and cost-effective collection of patient receivables after insurance adjudication


Reduces bad debt exposure 


Enhances patient retention (patients that are current on their bills, stay patients and don’t go elsewhere)


Eliminates billing and collection calls


Reduces stress and frustration of the office staff





Remember this: 92% of business office managers at U.S. healthcare facilities indicate that the number one problem is the timely and cost-effective collection of patient payments.�











Jewson Enterprises

6425 South IH-35, Suite 105-177, Austin, TX  78744

Office Center: 512-335-9047 ( Fax: 512-336-8215 ( E-mail: vjhudson@att.net

Website: www.jewsonenterprises.com


